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Is it time to talk about inheritance? 

Few conversations are trickier than the one about who gets 

what, and when. But more families are choosing to have it 

anyway — and earlier than in years past. 

Talking about wealth transfer means talking about mortality, 

and that's uncomfortable for everyone at the table. It's easier 

to put off. But avoiding the topic doesn't make it go away, and 

open, early communication has real advantages.   

The Case for Transparency 

An honest discussion about how assets will be divided and 

why can prevent future conflicts among the people set to 

receive inherited wealth. Ongoing conversations can also help 

prepare beneficiaries for managing the assets they inherit. 

Older generations can help younger generations build 
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financial literacy that can serve them well as the new stewards 

of wealth. 

What to Talk About 

Inheritance conversations can cover a lot of different ground, 

depending on the family and the assets involved. Starting with 

the intention behind transferring wealth can create a solid 

foundation for diving into various asset structures and plans 

for passing down wealth. With trillions of dollars set to change 

hands over the next couple of decades, more families are 

finding it easier to start these conversations sooner rather 

than later. 

What Conversations Might Sound Like 

Every family is different, but emotions can run high. It isn't 

unusual to run into reluctance and a desire to delay 

inheritance talk from older generations, younger generations 

or both. 

Families may find it easier to begin by talking less about the 

dollars and cents and timelines of inheritance and more about 

shared family values, legacy and the importance of long-term 

financial planning. 

As heirs gain financial literacy, older generations can offer 

more insight into their estate planning and their wishes for 

handing down wealth. 

A professional can help families navigate these conversations. 

Want to talk through how this might apply to your family? 

Reach out anytime. 
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Financial Planning may help your dreams come true! 
Simple, Smart, and Effective financial planning may help you build wealth. Our strategies and hands-on 
approach may help you increase savings, lower taxes, provide customized investment advice, help you 
secure your retirement and more. Together, we will help you build a plan toward making your dreams 

come true. 
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Content provided by subscription to Outbound Engine, an entity unrelated to ROI Financial Advisors, LLC. ROI Financial Advisors, LLC (dba 

ROI Financial) is an SEC registered investment advisor. This publication is in no way a solicitation or offer to sell securities or investment 

advisory services. Some articles discuss products or services that may not be available through ROI Financial and are informational only. 

This information should not be construed as investment advice or constitute a recommendation that any particular transaction or 

investment strategy is suitable for any specific person. Statistical information, quotes, charts, references to articles or any other quoted 

statement or statements regarding markets or other financial information is obtained from sources which we believe reliable, but we do 

not warrant or guarantee the timeliness or accuracy of this information. This material does not constitute a complete description of our 

investment services and is for informational purposes only. ROI Financial does not provide tax or legal advice, however an affiliate firm 

ROI Tax LLC (ROI Tax) which is a separate entity may provide tax preparation and CPA services. Please see our Client Relationship 

Summary and form ADV Part 2A at https://adviserinfo.sec.gov/firm/summary/160100 or visit our website at www.roi-fa.com to request 
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